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Harrisburg, 
Association has issued a summary of procedure under the 
new 1 per cent. sales tax recently adopted in this state. The 
summary is based on rulings rendered by the state tax 
officials, and covers practically all phases of selling and 


repairing cars under the new law. The summary is as 
follows: , ecg as ieee nec acca 
“1—If a new motor vehicle (ist 


price delivered $1,500) is sold to a 
customer for any purpose other 


CHEVROLET SALES 
sgt ote cast 88 2utee| IN STEADY AUGUST 
price, provided, of course, this | GAIN; STOCKS DROP 


figure includes the freight charge. 

‘2—If a used car worth $500 is| 
taken in trade, this car may be | 
sold without adding the 1 per cent. 
sales tax, 

“3—Freight is not deductible when 
it is a part of the price for which 
a thing is sold, and it must be ‘ <d 
included in the list price delivered. ~ee manager of the Chevrolet 

“4--Where parts are used in re- |’ otor Company, announced today. 
pair jobs, the tax will apply only | coos at aaa aieeaareminae 

: rting revea 
to. the, pasts anna ho. $he NabOF gain over the corresponding periods 
(Continued on Page 2) of July, Mr. Klingler said. The last 
— ten-day period was the largest for 


KENTUCKY ENJOINED —:nsouhwrin 21a nes cr aa 
ANEW IN DISPUTE pared with 21,068 in the estuespend- 
OVER TRUCK LAWS 


Detroit, Mich., Sept. 12.—Chevrolet 
|dealers reported the sale of 29,230 
new cars and trucks in August as 
compared with 26,549 in July, H. J. 
Klingler, vice-president and general 


entered September, normally much 
better from a sales standpoint than 
August, on a rising sales curve. 
While August was showing a 10 
per cent. gain over July, field stocks 
of both new and used cars were 
greatly reduced during the month, 
Mr. Klingler said, the reduction in 


ing July period. Thus the company 


Louisville, Ky., Sept. 12.—Judge 
William Rogers Clark of the Court 
of Appeals yesterday directed the 
Franklin County Circuit Court to 
issue a temporary injunction pre- 
venting the state highway and state | 
tax commissions from enforcing | 
everall size provisions of the new) 
truck laws in Kentucky. 

In upholding the validity of tne | 
act the lower court had previously | 
dissolved a temporary restraining 
order which had been issued to pre- 
vent enforcement of that part of 
the acts regulating lengths of trucks 
to not more than 30 feet, plaintiffs 
having contended that such enforce- 
ment nullified provision of the acts 
suspending to January 1, 1933. en- 








(Continued « on Page 2) 


NASH NAMES LARSON 
ASS'T SALES MANAGER 


Kenosha, Wis. Sept. 12.—An- 
nouncement of the appointment of 
M. N. Larson as an assistant sales 
manager of the Nash Motors Com- 
pany has just been made by C. H. 
Bliss, vice-president and director of 
sales, 

Mr. Larson, who has made a bril- 
liant record as district manager for 
Nash in the Pacific Coast territory 
during the last five years, will = 
sume his new appointment at 
Nash plant in Kenosha See 

He will continue to devote his par- 
ticular 
ritory west of the Mississippi, and 
including the West Coast states, 
where he has built up a wide ac- 
quaintanceship over a long period 
;of years among automobile distri- 
— and dealers. 

. Larson has Operated both as 


(Continued on Page 2) 


G. M. BRINGS SUIT 





(Continued on Page 2) 


STUDEBAKER FOURTH 
IN WASHINGTON SALES 


South Bend, Ind., Sept. 12.—oOf- 
ficial registration figures show Stude- 
baker in fourth place for the month 
of August in the District of Colum- 
bia, exceeded only by Ford, Chevro- 
let and Plymouth, 

Lee D. Butler, Incorporated, Stude- 
baker distributor, scored an increase | 
of 23 per cent. over August, 1931. | 
Official sales figures are: Ford, 407; 
Chevrolet, 304; Plymouth, 82; Stude- 


baker, 43; Buick, 24; Chrysler, 16; 
a Soto. ~d oa 17, and Auburn, 7 | AGAINST P UROLATOR 





FORD RECALLS 4,000 
IN CANADIAN PLANT 


Detroit, Sept. 12.—A suit asking 
$2,000,000 damages was fled in Cir- 
cuit Court Saturday by the General 
Motors Corporation against Motor 
Improvement, Inc. 

The petition charges that the 
reputation of a General Motors sub- 
sidiary, the AC Spark Plug Com- 
pany, has been damaged to that 
extent by statements in a patent 
infringement suit filed against AC 
in Federal Court August 29. 


East Windsor, Sept. 12. — Opera- 
tions have been resumed by Ford 
Motor Company of Canada, Ltd., 
with a force of approximately 4,000 
employees, the same number as 
were employed prior to the two- 
week vacation shutdown. Plants are 
working five days a week. 
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New Car Sales Showed Firmness 
In n August, RK. L. Polk Reports 


CHEVROLET CLOSES 
JANESVILLE PLANT: | 
SAYS TAX T00 HIGH 


Detroit, Sept. 12.—High Wiscon- | 
sin state taxes on goods manufac- 
tured within the state have resulted 
in Chevrolet Motor Company per- 
manently closing the assembly plant 
at Janesville, where more than 1,000 
men have been employed, and with- 
drawing all manufacturing opera- | 
tions from the state, according to 
U. S. Knudsen, president and gen- | 
eral manager. 

“The only object in maintaining 
assembly plants away from head- 
quarters,’ Mr. Knudsen said, “is to 
save the cost of freight shipments 
on goods shipped between the central 
factory and points in the field. The 
Wisconsin tax on articles manufac- 
tured within the state is so high, 
however, that it would require the 
freight saving on 45,000 cars shipped 
between our headquarters at Flint 
and points in Wisconsin to pay the 
Wisconsin tax. We would not build 





F. W. D. ANNOUNCE 


Actual Sales in 13 “States ‘Repetiae Show Less 
Decline Than During July; Truck 
Sales Off 8. 52 Per Cent. 

Detroit, Mich., Sept. 12.—Although August sales of 
| new passenger automobiles showed a decline, they held up 
better, comparatively, than July sales, according to R. L. 
Polk & Co. This applies to thirteen states, representing 


21. 99 per cent. of the entire country, from which figures 


—~ are now available. 

| Registrations of 21,349 new pas- 

|senger cars in those states during 
August represent a decline of 17.67 
per cent. under July registrations of 
25,934 units, and 37.57 per cent. 
under registrations of 34,257 units 
auring August a year ago, in the 
same states. However, total United 
States registrations for July fell off 
31.10 per cent. from June, and 46.89 
per cent. from July a year ago. 

New commercial car registrations 
in twelve states representing 18.18 
per cent. of the entire country cur- 
ing August reached 2,911 units, a 
decrease of 8.52 per cent. under July 
registrations of 3,182 units, and 40.82 
per cent. under registrations of 4,920 
units during August a year ago, in 


COMPLETE NEW LINE — 
OF HEAVY DUTY UNITS: 


Clintonville, Wis., Sept. 12.—The 
Four Wheel Drive Auto Company of 
Clintonville, Wis., has announced a 
complete new line of heavy-duty 
trucks for 1933. The models range 
in size from the 2 to 2'% ton four- 
wheel-drive to the 15-ton six-wheel 
drive, and incorporate many new 
improvements. 

Special mention is made of three 
primary models, featured for use in 








45,000 cars at Janesville in 1932, 


(Continued on Page 7) 


G. M. HAS 364,401 
STOCKHOLDERS; GAIN 
9,399 IN QUARTER 


New York, Sept. 12.—There were | 
| 364,401 holders of stock of the Gen- 
eral Motors Corporation on_ the 
dates of record for the last dividends 
on common and preferred issues, 
compared with 359,046 in the previ- 
ous quarter, it was announced yes- 
terday. 

The increase of 5,355 stockholders 
was the smallest for any quarter 
in more than a year. In the previ- | 
ous quarter the rise had been more | 
than 13,000 stockholders, and in the | 
quarter before that, 32,000. 

On July 5 the preferred stock- 
holders numbered 17,637 and on| 
August 13 there were 346,763 hold- | 
ers of common stock. These figures | 
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© SPLITDORF SALE 
APPROVED BY COURT 


Newark, N. J., Sept. 12.—Sale of 
part of the assets of the Splitdorf 
Electrical Company at 392 High St. 
to the recently formed Edison- 
Splitdorf Coroporation for $197,000 
has been approved by Vice-Chan- 
cellor Bigelow despite the protest of 
|a stock and bond holder. In a 
memorandum made public the court 
ruled trustees in dissolution of 
| Splitdorf Electrical may consum- | 
mate the sale, which has been held 
up by injunction several weeks. 


The sale has been opposed by | 
Robert A. Moore through Harry H. 
Weinberger. Appointment of a re- 
ceiver for the older company had 
been asked. The court denied the 


the major F. W. D. markets; they} the same states. 
are the H6 of 2-2% tons capacity. In comparison, total July sales of 
| for road maintenance; the CU6 of| new commercial cars fell off 18.91 


per cent. from June, and 51.52 per 
cent. from July a year ago. 


TIRE PRICE ADVANCE 
OF 11% PLANNED BY 
LEADING MAKERS 


Akron, Sept. 12.—Leading tire 
manufacturers are understood to be 
sending advices to their dealers 
that tire prices will be advanced 
1l per cent, on all lines, including 
truck tices, with the exception of 
what is known as third line tires, 
which will be advanced 14 per cent. 
Tube prices will rise 15 per cent... 

An advance of this amount will 
; place tire prices slightly above the 
price level prevalent on June 21, 
besides absorbing the Federal ex- 
cise tax, which went into effect on 
that date. When the tax was placed 
in operation leading tire manufac- 
turers attempted to raise prices, but 


3'%-4 tons capacity, for road-build- 
i ing and snow removal, and the X6 
for milk and petroleum service. 
Each of these trucks incorporates 
|the basic four-wheel-drive principle 
of propulsion and such refinements 
as are applicable to their field of 
use. 

The CU6 of 3%-4 tons capacity is | 
designated as the road-building and 
snow-removal truck. It has been 
developed over a period of several 
years and the earlier models are 
known to practically every state 
highway department in the United 
States. The new model for 1933 has 
a decided improvement in appear- 
ance and has many mechanical ad- | 











(Continued on Page 4) 


RIM PRODUCTION 
INDICATES LOWER 
SEPT. CAR OUTPUT 


(Continued en Pace 7) the mail order houses and Firestone 


Tire & Rubber Company absorbed 
the tax and forced the rest of the 
industry to do the same. 


Chicago, Sept. 12.—Both Sears 
and Ward some _days ago placed 


Cleveland, Sept. 12.—Automobile 
rim production last month dropped 
to a new low record, according to 
statistics of inspections and approv- 
als released today by the Tire and 
Rim Association, Inc., with head- 
quarters here. September automo- 
bile production, therefore, is likely 
to hit a low level, as rim produc- 
tion is a fair indication of what to 
expect a few weeks later on as- 
sembly lines. 

August rim output, as indicated 
by inspections and approvals, 
amounted to only 221,931 standard 
units, together with another 11,120 
of “experimental” rims for use with | 
low pressure balloon tires. In the 
| previous month output was 338,725 
standard rims and 13,720 experi- | 
mental rims. 

One year ago in August rim pro- 
duction increased to 924,236, com- 
pared with 812,236 in July, dropped 
in September to 504,879, and in 


(Continued « on Page 6) 


DODGE BROS. ACCOUNT 
TO RUTHRAUFF & RYAN; 
PLYMOUTH TO GETCHELL 


Detroit, Sept. 12.—Dodge Brothers 
advertising from now on will be 
handled by Ruthrauff & Ryan, Ine., 
with headquarters in New York city 
and branches in Chicago and St. 
Louis, it was announced today. 

At the same time another Chrys- 
ler unit, the Plymouth Motor Cor- 
poration, issued a statement to the 








application and instructed directors 
of the concern to dissolve it as trus- | 
tees. 

Arthur F. Egner represented the 
defendant concern in seeking ap- 
proval of the sale. 

Moore had charged the 


(Continued on Page 7) 





price 


| 221,913 rims 


effect that it, too, is switching 
agencies and that its selection is J. 
Stirling Getchell, Inc., which also 
has the De Soto account. 

As yet neither of these agencies 
has made an announcement as to 
personnel, but it is understood that 
both of them will start immediately 
on the accounts. 


October established a low of 281,749. 
Last month’s poor showing of 
turned out contrasts 
with 1,570,555 in August, 1929, and 
with the all-time peak of 2,729,899 
in April, 1929. 
Rim production 


figufes for last 


(Continued on Page 4) 
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P. A. A. Summarizes Dealer 
Procedure Under New Tax 


(Continued from Page 1) 
costs. If, however, the person using 
parts in repair work can show that 
the tax was paid on such parts 
when he bought them, they are not 
taxable a second time, 

“5—All sales direct to consumers 
are taxable, as for example, articles 
sold by wholesale jobbers over the 
counter direct to a fleet owner, or 





| 
| 
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| 





KENTUCKY ENJOINED 
ANEW IN DISPUTE 
OVER TRUCK LAWS 


(Continued from Page 1) 
forcement of the 18,000-pound gross 
road limit. 

Attorneys representing eight plain- 


by car distributors, direct to con-| tiffs appealed the case. The court 


sumer, 

“The 3 per cent government tax 
on new motor vehicles is not tax- 
able. In other words, if the sales 


price of a new motor vehicle is 
$1,500, including freight, the govern- 
ment tax to be added to your in- 
voice is $45, and the sales tax is 
1 per cent. of $1,500—not 1 per cent. 
of $1,545. 

“The P. A. A. observed many 
cases during the past few years 
where liquid fuel dealers collected 
the 3 cent or 4 cent gas tax, de- 
posited the money in their regular 
checking account, and then failed 
to remit the tax to the Pennsylvania 
Revenue Department each month 
when it came due, with the result 
that thousands of dollars was col- 
lected on the basis of the 10 per 
cent. fine and interest charge of 6 
per cent. on the delinquent amount. 

“Inasmuch as the sales tax law is 
in effect from September 1, 1932, to 
February 28, 1933, and the tax is not 
due until April 1, 1933, your manager 
foresees hundreds of cases where 
retail merchants will have spent the 
tax money and will be unable to 
pay the state the amount due it. 

“Officials at the Department of 
Revenue have informed us that they 
will prosecute to the fullest extent 
of the law in such cases, and we 
believe that it would be a wise auto 
merchant ‘who sets aside the tax 
money collected each week or each 
month, in a separate account in his 
bank, so that the tax money is un- 
touched, and available on April 1, 
1933. 

‘As the sales tax is based on eross 


| 


held that in view of the importance 
of the case the entire Appelate 
Court would decide it and remanded 
it to the lower court for final judg- 
ment, with understanding that it 
be forthwith appealed, docketed 
and advanced for immediate action, 
The injunction will only apply to 
trucks of over 30 feet. 


IN STEADY AUGUST 
GAIN; STOCKS DROP 


(Continued from Page 1) 


new cars amounting to more than | 
j at the earliest moment. 


4,000 units in the last ten days alone, 


and the used car reduction amount- 
ing to nearly as many units. The 
result is that present field stocks of 
used cars are lower than they have 
ever been at this season of the year 
since the Chevrolet dealer organiza- 
tion grew to its present size, Mr. 
Klingler stated. 


NASH NAMES LARSON 
ASS'T SALES MANAGER 


(Continued from Page 1) 


a dealer and distributor of motor 
cars, and prior to his location on 
the West Coast traveled extensive- 
ly for the Nash Motors as a spe- 
cial factory representative. 

Cc. P. Turner, who, as assistant 
sales manager, has had previous 








income and cannot be passed on tO} supervision of sales for the Pacific 
the customer on sales under $1, some | Coast territory, will expand his ac- 


merchants have stated that they will 
raise the price of some goods to 
break even—for example, should you 
sell $5,265.80 worth of merchandise 
(exclusive of new or used cars) 
during the month of September, 
1932, and $3,184.80 of these sales rep- 
resent items that sold for less than 
$1 or the fractional part of sales 
over $1, you would no doubt have 
collected the 1 per cent. sales tax on 
a@ gross income, of $2,081 or $20.81, 
but you would not have collected the 
1 per cent. tax on the gross income 
of $3,184.80. This leaves a total of 
$31.85 sales tax that you would have 
to pay out of your own pocket, or 
secure by raising the price of some 
of the parts, accessories, etc., you 
sold. 

“Inasmuch as this is a customer's 
tax, we can see no reason why the 
industry should absorb it. It will be 
a simple matter to add the 1 per 
cent. sales tax to the list price of 
the new car, but if we, as an in- 
dustry, attempt to absorb the 1 per 
cent. sales tax on items other than 
motor vehicles, we are going to pay 
hundreds of thousands of dollars in 
taxes that the Legislature never in- 
tended to inflict upon us. 

“We have tried, in bulletins No. 
11 and No. 12, to indicate to our 
members just what is expected of 
them under the new sales tax law, 
but if there still exists any doubt 
in the minds of any of our members 
as to how this tax should be ap- 
plied, we will be glad to write you 
in detal.. These bulletins have been 
carefully prepared in collaboration 
with officials of the Department of 
Revenue, and W. H. Brearley, chair- 
man of our legislative committee. 
If you have lost or mislaid bulletin 
No. 11, referred to in this bufietin, 
we will be glad to furnish another 
copy on request.” 

invnleiumniiiaiedaiasiieeiaei ica 
DAYTON RUBBER SALES 
UP 25% IN AUGUST 

Dayton, Sept. 12.— August dollar 
sales of Dayton Rubber Manufactur- 
ing Company were 25 per cent. 
above July and approximately the 
same as August, 1931, John A. Mac- 
Milan, president reported. Dnit 


| 
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tivities to take over the active su- 
pervision of Nash sales for the entire 
territory east of the Mississippi. 


\GREATER LITTLE ROCK 


FORD DEALERS MEET 


Little Rock, Ark., Sept. 12.—More 
than 200 representatives of all the 
departments of Greater Little Rock 
Ford dealer plants and dealers from 
other cities met at the Hotel Marion 
recently to discuss sales problems. 
Representatives of the Ford Motor 
Company branch at Memphis, who 
spoke, were: E. C. Callahan of the 
sales promotion division; R. A. 
Barry, wholesale manager, and J. E. 
Young, zone manager. 

“During the last three months 
from 50 to 55 per cent. of the total 
autmobile sales in this country have 
been Fords,” C. S. Shoemaker, presi- 
dent of the Shoemaker-Bush Auto 
Company, said. The plant at Mem- 
phis will run full time during Sep- 
tember, the Memphis officials said. 


TAKE BUICK LINE 


Vancouver, B. C., Sept. 12.—Bowell 
McDonald Motor Company, Ltd., 
1130 West Georgia St. have 
been appointed distributors in Van- 
couver and the lower mainland 
for McLaughlin-Buick automobiles. 
The firm will also continue to act 
as the sales and service agents in 
this territory for Pontiac cars. 
Mackenzie Bowell and George Mc- 
Donald are heads of the partner- 
ship. 

JOINS MILLER & ROBERTS 

Utica, N. Y., Sept. 12—Floyd W. 
Fenner has become vice-president 
and treasurer of Miller & Roberts, 
Inc. The United Motors Service, 
411-413 Columbia St. Mr. Fenner 
was formerly president of the 
Oneida County Creameries, a chain 
organization. 


LEASE NEW HOME 

Utica, N. Y., Sept. 12—McRorie 
Sautter Motor Car Company, Buick- 
Pontiac dealers, have leased the 
large garage and salesrooms at 614 


sates in August were 20 per cent. | Cornelia St., Utica, and will move 


higher than the August, 1931. 


to its new home in the near future. 
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CHRYSLER HEADS 
CRUSADERS’ FUND 
DRIVE IN NEW YORK 


New York, Sept. 12.—Walter P. 
Chrysler, automobile manufacturer, 
has accepted the post of general 
chairman of the Crusaders’ Victory 
Fund campaign in New York city, 
it was announced by his office yes- 
terday. Up to the present Mr. 
Chrysler had not been identitfied 


announcement said. 

“The request that I act as general 
chairman of the Crusaders’ Victory 
Fund campaign in New York appeals 
to me peculiarly,’ Mr. Chrysler’s 
statement said: “I feel that it is an 
opportunity to render a service in 
behalf of real temperance. For 
many years, both before and after 
the Eighteenth Amendment, I fa- 
vored prohibition. It is clear that 
prohibition is a failure. It has done 
the nation more harm than good. 
Prohibition is doomed, but we must 
seal that doom as quickly as pos- 
sible. 

“The Crusaders appeal to me as 
an effective organization, whose 
leadership, principles and plan of 
action offer a practical means of 
bringing political pressure to bear 
to secure the necessary legislation 





“We must banish the saloon and 
the speakeasy. We must reduce to 
the lowest minimum the opportun- 
ity for private profit in the liquor 
business. Having done these things, 
there must be public control of the 
traffic in such a manner as will 
best promote real temperance. It 
is the aim of the Crusaders to ac- 
complish these results. Their plan 
to do so is by actively supporting 
candidates for Congress, whether 
Democrats or Republicans, who will 
subscribe to these principles and by 
actively opposing those who do not. 

“This is a practical non-partisan 
program. The Crusaders’ organiza- 
tion has grown to more than a mil- 
lion members in three years. I be- 
lieve that the extension of its work 
through its Victory Fund campaign 
will bring about, quicker than would 
otherwise be possible, a change in 
our national prohibition policy. We 
want to promote temperance and 
restore universal respect for law 
and order.” 


INDEPENDENT DEALERS 


GET COURT ORDER IN 
CODE OF ETHICS FIGHT 


Jersey City, N. J., Sept. 12.—Vice- 
Chancellor Fielder has issued an 


order directing a group of major | 


gasoline and oil companies to show 
cause September 27 in Newark why 
they should not be restrained from 
observing an alleged code of ethics 
aimed, it was charged, to drive in- 
dependent dealers out of business. 

The suit was brought by Benja- 
min M. Ratner in behalf of the 
Certified Gas Filling Station, Inc., 
of East Orange, and 7,000 other in- 
dependent dealers. 

The defendants named were the 


Standard Oil Company of New 
Jersey, Shell Eastern Petroleum 
|Products, Inc.; Texas Company, 


Gulf Refining Company, Sun Oil 


poration, Sinclair Refining Com- 
pany, Cities Service Oil Company 
and the American Petroleum Insti- 
tute. 

In the bill of complaint it was 
charged that each of the major 
companies sent a member of its 
board of directors to Chicago in 
1928, where a meeting was held for 
the purpose of drawing up a na- 
tional code of ethics. The code out- 
lined twenty-one rules which each 
company pledged to observe, it was 
charged. 





The bill alleged the rules were 
adopted for the purpose of lessening 
competition, creating a monopoly, 
setting up a restraint of trade and 
forcing independent dealers out of 
business. 


| Nashville, Tenn., Sept. 12.—B. B. 


Steiner, president ofthe Cumber- 
land Battery Manufacturing Com- 
pany, announces the acquisition of 
the entire plant and equipment of 
the Southern Battery Corporation, 
formerly located at list Street and 
Shelby Ave. 


with any anti-prohibition group, wes 


Company, Tide Water Oil Sales Cor- | 
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ANY’S the driveaway luncheon and dinner I have 
attended since the Sinsabaughs moved to Detroit two 
years ago, but the most unique of all was the affair yester- 


day noon at the Detroit-Leland—an entire American 
League baseball team guesting it with something like 150 
Rockne dealers from the Cleveland and South Bend territory, 
The ballplayers were imported as coaches to teach the auto- 
mobile men how to make home run drives. 

Fraternizing with us were Connie Mack’s Athletics, 
present holders of the world’s championship, and Mack him- 
self was one of the speakers of the luncheon, following which 
every one beat it for the ball park and watched the Mackmen 
tackle the Tigers. ~ 


* ™ cd 

OF COURSE GEORGE GRAHAM, vice-president of 
sales of Rockne, was responsible for the combination base- 
ball-automobile party. Years and years ago—prior to 1915, 
to be exact—this George Graham was sporting editor of the 
Philadelphia North American, and he ‘and Connie Mack 
became just like that (business of crossing the first and 
second fingers of the right hand to indicate the intimacy). 
It’s a toss-up whether Graham is prouder of being a high- 
powered automobile executive or a former newspaper man, 

But be that as it may, the Rockne driveaway was some- 
thing unusual for this time of the year—150 dealers coming 
to market for their fall goods. All report excellent prospects 
for a good September. 


om” ~ os 

BEFORE JIM SPEARING became automobile editor of 
the New York Times he had a finger in the cinema pie. He 
has followed the finger with a thumb and now he pulls out a 
plum—a chance to go to India and make a picture. So he 
has taken a furlough until after the shows and in the interim 
Ed Yordan, his associate on the Times, will do a little pro- 
temming and carry on the automobile page until Jim’s return, 


* * oe 

WE OF CHICAGO’S old guard welcome back to the 
industry one of us who quit to become a real estate man— 
none other than Arthur M. Robbins, the life of the party in 
those days when Chicago made automobile history through 
the promotion of good races, hill climbs and _ reliability 
‘matches. Then Robbie was most active on the Row, breaking 
in with his Centaur Motor Company, which handled such 
well known makes as the Abbott-Detroit, Rainier, Moon, 
|Oakland and Nash. Then representing Chalmers in New 
York and Marmon in Indianapolis, following which he went 
to Kansas City and out of the business. 

Now he sends this expatriated Chicagoan notice that he 
is operating the Congress Garage in Kansas City, and it is 
most evident from his printed matter that he is eye to eye 
with A. D. N. in the belief that there is money in real service 
such as he advertises he has at his place. Imagine ordering 
a congressman to wash your car and having him do it! 


* *” + 

AT THE RISK OF BORING the customers with too 
much chatter about motor boating, I’d like to switch back to 
the Harmsworth regatta for a minute and draw a comparison 
between traffic on land and water. 

The first day of the Harmsworth brought out in the 
neighborhood of 3,000 craft, from stately yachts to row- 
boats. At the conclusion of the race the fleet beat it for 
home—almost a procession, but what an orderly one! There 
wasn’t a single collision or mishap outside of a few row- 
boats being upset by the waves kicked up by the big steamers, 
Every pilot seemed to recognize that the boat ahead had the 
right of way. 
left. No confusion, no fights. 

Put those same pilots into automobiles and in such a 
jam, what would happen? Probably they would become the 
average motorist, passing on the right, bumping the car 
|ahead and disregarding red lights. Funny, ain’t it? But 
human nature. 


! 


The warriors have gone back to bare 


| phase in Detroit. \ : 
idea. The companies 


knuckles, dropping the discount 





When any one passed, it always was to the 





K cd oe 
THE GASOLINE PRICE WAR has entered another 





involved found that they were not getting far with their 2 b 


‘cents a gallon rebate on quantities ranging from twenty-five 


and up to 190 gallons, if used in periods from two weeks to a § 


| month. ; ; ; 
Contracts entered into with owners will be lived up to, 


but there will be no more signing on the dotted line. The 
explanation given is that'in most cases the 2 cents meant red 
ink for the vendors. 














sion of the industry. 


you commissions. 
Dealers read this page. 





Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


PERSONAL CONTACT BUILDS 
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Retail Salesmen—This Is 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesmen to make sales or avoid errors that cost 


Automotive 


It wants you to pass on 





SERVICE STATION BUSINESS 


Some time ago Con Lyons opened a Purol service station | 
He has made a notable success in what} Auburn 8 
lias been to most people a bad year. 


in Coatesville, Pa. 


The Purol Globe this 


month carries a brief statement from Mr. Lyons as to the 


policies that have contributed to his success. 
because many of them are applicable to any automotive line | Chrysler 8 ...... 


We quote it 


and all of them will contribute to success in any business: 


“I attribute my success in the op- 
eration of my service station to 
what I think is the most important 
thing in business—personal contact 
with my customers,” writes Mr. 
Lyons. “I make it a point to greet 
every one of my customers as they 
drive in, if at all possible, some- 
times just a word or two of frien@ 
liness, and through this personal 
touch I have held my old customers 
and of course those I gain through 
Sales effort in my spare time. 

“I also endeavor to give prompt, 
efficient service and have my men 
trained to do little things around a 
customer’s car without charge in 
addition to wiping windshields, in- 
flating tires, filling radiators, etc. 
For example, we always give the 
grease cup on the fan, on the cars 
that have one, a turn or two so 
that the fan bearing is always lub- 
ricated. The distributor shaft on 
a car is another point that often 
escapes attention that only takes a 





few seconds to lubricate. On serv- 
icing a car we always call the cus- 
tomer’s attention to worn parts such 


as the fan belt or a broken spring 
leaf, or unusual wear of a tire show- 
ing the probability of the front 
wheels being out of alignment. 

“I put all of my prospective cus- 
tomers on the list for house to 
house canvass and arrange to call 
on them in my spare time. This 
method of getting business is very 
effective. I have gained quite a 
few new customers who are now 
coming in regularly to my station 
through my personal call and the 
direct mail campaign. 

“I always make it a point to at- 
tend all dealers’ meetings in Coates- 
ville district so that I may take 
advantage of any new methods that 
may be brought up or discussed, and 
find these meetings very helpful in 
conducting my business.” 


Keep Plugging, Get After Prospects 
And You Surely Will Go Places 


Pierce-Arrow in its sales department house organ has! meeting sponsored by the General 
recently been running some interesting biographical materia! | Motors Truck Company in the Alex- 
from P.-A. salesmen who have been on the firing line for aj; ander Hamilton Hotel here. 
long time and have made good in big capital letters. 


In 


the current issue is a brief biography of Fred C. Wendell’s 
eighteen years with Pierce-Arrow, mostly with the Chicago 


dealership. 


While the department of the paper in which | horsepower and 296 foot pounds of | 


Mr. Wendell’s remarks appear is called the Old Timers’ 


Corner, we would rather present him as a Young Veteran: | of the meeting by H. G. Bustard, 
When Mr. Baldwin wrote me sev- &—————————— 
eral weeks ago asking for my photo- { 


graph and a few remarks for the 
“Old Timers’ Corner,’ the realiza- 
tion came to me that I have spent 
nearly eighteen years with Pierce- 
Arrow, reason enough, I suppose, to 
be considered as one of the old ones. 
Nevertheless, I feel anything but old 
and still can get around without 
crutches. 


The Pierce-Arrow News in which | 


these articles appear, has been with 


us in various forms for a long time. | 


Years ago, as I remember, the publi- 
cation took the form of a monthly 
magazine, called “The Pierce-Arrow 
Salesman.” It has developed from 
that small beginning to the news- 
paper size of today which gives us 


news of the factory, distributor and | 
dealer activities. More power to the | 


publisher, and may its circulation 
continue to increase through a grow- 
ing list of distributors and their 
salesmen. 

My experience with Pierce-Arrow 
has been varied. I started as a re- 
tail salesman with H. Paulman & 


Co., then the Chicago distributor. | 
During the early part of the World | 
War I was sent to the Pierce-Arrow | 


factory for the three-month sales 
course which embodied practical 
salesmanship of both passenger cars 
and trucks. Shortly afterward. I 
entered the service and had the good 
fortune to be assigned to duty in the 


When I returned from overseas in 
1919, Mr. Paulman decided to open 
a sales and service branch in South 
Bend, Ind., which I managed until 
1921. From then until the present 
time I have acted as passenger car 
salesman, truck salesman, wholesale 
manager, Chicago branch retail 
sales manager and passenger car 


|} salesman again. 


I suppose Bill Baldwin wants my 
psychology on selling. I have none. 
My main and most persistent idea 


is to find the prespect who wants or | 


can be induced to buy, I have fol- 
lowed mostly Pierce-Arrow owners 
in the last few years, calling on 
them often and phoning them even 
more often, always giving them ihe 
thought that I am here to look after 
their interests. 

I try to go through my current 


file prospect jist every few days en- | 


deavoring to connect the name of 
some prospect with some car that 
we have in stock that he could or 
should own. This means that a 
salesman should Know his stock. 
Along these lines I might say that 
March of this year was the best 
month I ever had, for I was for- 
tunate enough to bring a number 
of old owners and new cars to- 











Your Page| 
USED CAR SELLING PRICES 





Automotive Daily News in this department offers for 
ithe benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
| These prices will vary on condition and from other causes. | 
| They are not presented as being the exact prices at which | 
| these models should be sold, but simply as the prices at which | 
|they have been offered for sale by dealers in the various | 
cities. Other cities will appear in subsequent issues of this | 
| paper. 


| Philadelphia 





1931 1930 1929 1928 
cdevtbaseeeseessorees 525-595 345cp sans ‘eis 
DRNOED . t.n.06000000 000 ceanesderees 595 395 245cp 150 
| Buick 891 ..... ceeRe bee L heat 195 ay 
. -£cc5 ti cceaeasstobaae 315 ‘ 
PCRuryaler 6 ....cccccccccccccces sees 345r 265r ‘ 
eccccccesecoces 695 595cp ee 
| Chrysler Imperial] ........c000 sons 695 oove 
| og EAR Are 395 . eoee 
| Dodge 8 .........ssecsesevevees eae 345 nae . 
Ln Secapecendeveussséeecds ee 235c 275 175 ° 
at ; 295 200rd eas ; 
LP Ga rcctecscxacvenceves - 595 ° 
Pt Wises padistscductecds ° 465 4 
| RUMEN cccncccccccvscceeses 495 seve 
ED ¢icceewncoenaeeeeens 395cp 215-245 seen 
ie alee e cine 545 445¢ nau 
Se kod eakben bse bneneses 295 i ecee 
tT ecb ceemausads and nnd see ° 525 400cp oece | 
Pe SONA? gebs6sdeseudtucess 295 400d see 
Oldsmobile ........csseceseeees 295 re 
Wises chhhknséeeathaceba fateh 445 xe 
| PUTCO & .ncccccccccccccscccccecs 785 ° -° 
DE OT bceecbsaksaenasneken ° 195 oe 
PEE DS osc crerenccaenourenas one 290 eres 
FY © ods ccnteunbnnedes -..+ 345-365 ° 
| Studebaker, President ........ 495cp . . 
EES errr et fore er 395 xe ove 
| Willys-Overland .......sccceses an 120r ésex 
ko a ee 295 ose 


d-De luxe. c-Coach. cp-Coupe. ccp-Convertible coupe. b-Brougham | 
}i-Touring. r-Roadster. Where no destinguishing mark follows the price | 
| the car offered is a sedan. 


————_--—-—— | 


OLD NELLIE 


‘GENERAL MOTORS TRUCK 
| DEALERS IN 5 JERSEY 
| COUNTIES IN SESSION 


| 
| 
| |run before 





How long does a truck have to 
it earns the right to 
Somewhere over 1,000,- 
| 000 miles, when it is a Pierce-Arrow | 
truck, apparently and according to | 
|a story just made public by the | 
| manufacturer. 

| Ira Wilson & Sons, milk dealers in 
| Detroit, have a Pierce-Arrow truck, 
‘which they call “Old Nellie,” in| 


| !ustration of a new six-cylinder en- ae 2 twelve years, ier feb | 
gine, of 400 cubic inches displace- | 5°TY* or ; . 
- P |consists of carrying 1,200 gallons of 


ment, developin axim 12) ; , , 
. ae SS um 112%, | milk 240 miles, seven days in the 


| week, with no time off and no holi- 
days. Up to date Old Nellie has 
covered more than 900,000 miles and 
is still on the job, with no signs of 


Paterson, N. J., Sept. 12.—Dealers | retirement. 
i from Hudson, Bergen, Passaic, Mor- 
/ ris and Sussex counties attended the 


| An excellent description and il- 


| torque, was explained as the object 





manager of general sales, who is 
| distrioutor of the General Motor | a aiiies dean 
| Truck Company branch in this city. | * Owing Cows. 
| Jack Enright, former member of 





| 
\the pitching staff of the New York | CONN. ASSOCIATION 
| Yankees and local sandlot star of | 
la few years ago, gave a splendid | HOLDS MEETINGS IN | 
[talk and illustration of the new) PRINCIPAL CENTERS | 
| Product. C. H. MacDonald, district | —_——_-_— | 
representative of the company, also; jartford, Conn., Sept. 12. — The | 
|assisted Mr. Enright in answering | Connecticut Automobile Dealers’ 
; and illustrating the new motor tO| association is holding a series of 
the dealers, 7 regional meetings in various sec- 
The following dealers were rep- | tions of the state for the purpose of 
resented: Frost & Ford of Morris- | enjisting more members and build- 
| town; Woodward Company of New-! ing up an organization which will | 
ton; Lorenzo Motors of Frank!in; | be effective in sponsoring and com- | 
| Garfield Auto Sales of Gartield: | nating various types of legislation 


Jones Motor Company of Ruther- | a+ the coming winter session of the | 
ford; Clifton Motor Company of | connecticut General Assembly here. 


Clifton: A. Argona of West New | Carl R. Lane of West Hartford 
| York; General Sales of Paterson: | has been engaged as business man- 
|Birch & Birch of Dover; Crane | goer of the association, and he, with 


Motors of Little Fails; Rose Motor) arthur A. Nielsen, president, has | 
Sales of Bayonne; Masoline Motors | heen making appearances in sev- | 
{of Jersey City; Babcock Motors Of | eral cities to address dealers’ meet- | 


‘Pompton Lakes; Westwood Nash of | ings. 
Westwood, and W. J. Hary of Long! 4 recent meeting in Torrington, 
Valley, addresed by Mr. Lane and Mr. 


Sa | Nielsen, was declared exceptionally 
TRENTON TRADE GROUP | successful in arousing the interest 
HAS LUNCHEON MEETING | 


of dealers in that locality. 
With a membership of 700 dealers, 
re ihe association is 1n a strong posi- 








A. E. F. as driver of a Pierce-Arrow 
R-8 truck with a tank body for 
transporting gasoline. That truck 
was my pride and joy and never 
caused me a moment’s trouble. 





gether. Trenton, N. J., Sept. 12..—Members 
In regard to the future, it seems ;of the Trenton Automobile Trade As- 
to me that Pierce-Arrow wll always | sociation participated in a luncheon 
be up in the running. 
And as for the salesmen. I be-|L. Brock gave a report of a recent 
lieve the man who keeps plugging | meeting of the New Jersey State 


| meeting at the Carteret Club. John | 


tion to infduence legislative activi- 
ties this year, and special emphasis 
will be placed upon the necessity of 
securing large turnouts at commit- 
tee hearings in the Capitol. 





now and gets himself set with a | Automotive Trade Association. Wil- | 


good list of prospects for the coming | liam A, Weinmann, president of the 
busines revival, will surely go places. ' Trenton association, presided. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 








You 


Can Fly A 
STINSON 


and use it to 
increase business 





Learning to fly is as easy as 
learning to drive a car; in fact 
easier in a Stinson, due to the 
extraordinary sturdiness, stabil- 
ity and simple maneuverability 
of the Stinson plane, 


Once you own this clean, quick, 
comfortable means of transpor- 
tation, you will use it contin. 
ually— 


To save time in contacting 
your own dealer organiza- 
tion. 


To increase the number of 
prospective dealer calls, 


To invite your owners and 
prospects in various towns 
to fly. 


As a means of getting ad- 
ditional publicity. 


AN ECONOMICAL 
SALES AID 


Experience proves that a plane 
costs no more to operate than 
a fine car with a chauffeur. 
It gets you everywhere, much 
faster. After you learn to fly, 
the expense of a pilot can be 
eliminated, if you wish. 


Write for further details 


about the Stinson Cabin Plane, 
the Aircraft Standard of the 
World; and the story of how 
others are using planes to sell 
automobiles. 


STINSON AIRCRAFT 
CORPORATION 


WAYNE, MICHIGAN 


a“ 


Oe Aireraht Standard 


of thé 


<<Srnison» 
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Our Own Business 
N the business revival, whether we accept it as permanent 
or believe it to be merely temporary, the automotive 
industry until very lately has had to point to the improve- 
ment in general conditions rather than to any concrete bet- 
terment in its own estate. But now real signs of improve- 
ment in automotive conditions are beginning to be apparent. 

Late in August the Detroit representative of Automotive 
Daily News began reporting that sales executives of prac- 
tically all the manufacturing companies were telling him of 
increased buying. At first we accepted these reports as 
bearing the well-known brand of hope fathering the state- 
ment, but as the favorable announcements continued we, too, 
began to hope. The sales uplift came during the latter half 
of August. 

And just the other day Automotive Daily News carried 
the sales report of General Motors, issued on the eighth of 
every month, and this welcome document showed that G. M. 
retail sales in August had exceeded those in July. What 
makes this the more remarkable is that it bucks the normal 
and traditional tendency for the season. August usually is 
one of the poorest months of the year. Vacations are draw- 
ing to a close; a general atmosphere of pessimism hangs over 
everything. No one has the psychological incentive to buy 
any thing that he does not actually need at the minute. In 
spite of this normal trend, General Motors sold at retail 
37,230 vehicles in August, against 32,849 in July. We shall 
now look forward to sales reports from other manufacturers 
as confirmation of the upward sales tendency found by Gen- 
eral Motors. 

By way of confirmation we may also call attention to 
sules figures from key cities all over the country which 
recently appeared in this newspaper. These key city sales 
figures for half months and whole months are a feature of 
Automotive Daily News. The reports on August sales from 
cities in widely scattered sections of the country showed a 
yveneral tendency toward improvement. August did not 
always show a gain over July; in fact, this was true of only 
two or three places, but the drop in buying in practically 
every city showed a slowing down, as compared with the drop 
in July under June. This, of course, is against the seasonal 
and normal trend, and we found confirmation of previous 
reports of betterment in sales. 

We may note also that at their recent meeting in Detroit 
the directors of the National Automobile Chamber of Com- 
merce made public the statement that they believed that 1933 
will be a good buying year. These gentlemen not only are 
close to the automotive situation but they are extremely con- 
servative. During the depression they have made few public 
announcements of optimistic feeling. 
reasonably sure of their ground, they would not make a 
public statement of this kind. 

Peculiar to our own business is one situation of 
extremely favorable omen. For several months the motor 
vehicle manufacturers have been reporting retail sales ex- 
ceeding in volume the total production of their factories. This 
means that the retail division has cut down its stock to a 
level not before reached in the modern history of the auto- 
motive industry. Alfred Reeves, vice-president and general 
manager of the N. A. C. C., remarked in Detroit at a direct- 
ors’ meeting that the dealers would go into 1933 with fewer 


Mall subscriptions to 1926 Broadway 

















models left over from this year’s crop than ever had been | 


the case with previous years. 


The stage seems to be setting itself for a remarkable | 


revival in the automotive industry. After the long, lean 
years that are immediately behind us every dealer and every 
salesman ought to be on his toes to take full advantage of 
the improvement in conditions. It is not going to be as hard 
to sell cars in 1933 as it has been in 1932. but there must be 
no let-down in effort. The time to press home the attack is 
when the enemy is wavering. Every car sold during the 
remaining months of 1932 and in the coming year means just 
so much additional security that the revival that we are 
experiencing is a real start upward toward the prosperity 
for which we have'all been longing. 


If they did not feel | 






F. W. D. ANNOUNCE 
COMPLETE NEW LINE 


OF HEAVY DUTY UNITS 


(Continued from Page 1) 


vantages over its predecessors. The 
new cab is of the aero-dynamic type, 
with an internal sun visor, and has 
all the appointments of a pleasure 
car, including rear-view mirror, 
wind-shield wiper, and a redesigned 


dash, with indirectly lighted air- 
plane type instruments in a unit 
panel. Side vents at either side of 


the floor board and dual rear win- 
dows provide ample air circulation 
for hot summer days. 

The motor in this model is a six- 
cylinder seven-bearing crank shaft 
unit, rated at ninety-one horse 
power, with a piston displacement 
of 411 cubic inches. Of the L-head 
type, the motor has a Ricardo high- 
turbulence head and is said to be 
economical in operation. There are 
five speeds forward and one re- 
verse in the heavy-duty sliding-jaw 
clutch transmission, providing a 
speed of thirty-two miles per hour 
in the standard 7.35 to 1 gear ratio. 
Optional ratios give speeds of 19.5 
miles per hour to 41 miles per hour 
in high gear, depending on the cus- 
tomer's requirements. 

The wheel base is 147 inchesewith 
three others optional; that is, 159 
inchés, 169 inches and 179 inches 
can be furnished if desired. The 
tread has been increased from sixty 
to seventy-two inches and the motor, 
transmission, etc., lowered four 
inchés, thus lowering the center of 
gravity and securing better roada- 
bility. The turning radius is also 
| shortened considerably by the in- 
; crease in tread width. The regular 
| set-back front axle design is em- 
| ployed as in former models. 

The X6 model of six to ten tons 
capacity is a four-wheel-drive six- 
wheeler, designed especially for the 
heavy hauls encountered in the milk 
and oil service. Radically different 
from the conventional four-wheel- 
drive six-wheelers, this unit is 
powered on the front and first rear 
axle. 
load-carrying member only. This 
permits the use of the regular F. W. 
D. center differential between the 
driving axles, to compensate for the 
variations in wheel travel when 
turning corners or traveling over 
| rough roads. Power is supplied by a 
| 110 horse power six-cylinder engine 
| of 517 cubic inch displacement, and is 
| featured as being very economical to 
|} operate. According to the manufac- 
turers, the new manifold design, 
combined with the patented high- 
turbulence head, is responsible for 
the increased power and economy of 
operation, 

The cab and its appointments are 
similar to those of the.CU6 model. 
It is built along aero-dynamic lines, 
without an externa] visor, and is 
equipped with dual windshield 
wipers. The dash carries a unit 
panel, in which are mounted the oil 
pressure gauge, speedometer, am- 
meter, heat indicator™and switch. 
The dial instruments are of the air- 





ald crowned glass faces. 

Special attention is called to the 
brakes on this model, which are 
claimed to be exceptionally efficient 
in operation. The service brakes 
are air-operated by individual dia- 
phragms on each one of the six 
wheels, these diaphragms being 
mounted directly on the backing 
| plates. The brake shoes are 4 inches 
in width and act on 17'4-inch drums, 
bringing 912 square inches of brak- 
ing surface into play with a slight 
pressure of the foot pedal. The 
emergency brake acts on four wheels 
through the driving mechanism 
from a 17xl1%-inch drum located 
just behind the transfer case. 


RIM PRODUCTION © 
INDICATES LOWER 
SEPT. CAR OUTPUT 


| (Continued from Page 1) 

| month do not indicate that au- 
tomobile producers have yet pro- 
| ceeded very ‘..r in reported plans to 
on out new models earlier than 





| 


usual. In 1930 and 1931 production 
of rims dropped off sharply in the 
two months folowing August, but it 
is evident that former performances 
are no longer a good guide to ten- 
dencies today. ° , 





The extreme rear axle is a} 





plane type, with needle indicators 
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Dealer Activities 








SEATTLE 


The special campaign to _ sell 
Rockne by the Sands Motors Com- 
pany, conducted along the lines of 


the national offer of $10 to any per- | 


son who will ride in a Rockne and 
within a week can permit himself 
to buy another car in the same 
price range, resulted in just one $10 
bill being handed out. 
to a man who had two cars to trade- 


in, and he admitted that he got a 


better allowance. “We had a 
Rockne mounted on a Studebaker 
truck and took it to industrial cen- 
ters, street corners and other places 
where crowds could be attracted,” 
said P, E. Sands, head of the deal- 
ership. “Our sales picked up very 
materially during this campaign.” 
* * * 

Gene Swanson, formerly with C. 
H. Wells, is now in charge of battery 
and electrical service for Davies & 
Kurz, Inc., Chevrolet dealers. 

* - * 

The local dealers association has 
again voted to join the National 
Automobile Dealers Association, be- 
lieving that all dealer organization 
should support the national body, 
especially in these times. Floris 
Nagelvoort, local dealer, is president 
of the N. A. D. A. 


* 7 * 

Rotation of jobs is favored by the 
Seattle Automobile Dealers Associa- 
tion. Carl R. Heussy, managing 
secretary, has stated the position of 
the dealers as follows: “This asso- 
ciation has pledged itself to support 
the job security campaign now be- 
ing carried on throughout the coun- 
try, believing that it is high time 


that business men do something 
constructive. 
* * 7 
August Johnson, manager of 


Transport Corporation is the latest 
to install a Weaver Safety Lane, 
this being the fourth installation of 
this kind in Seattle. 


CLEVELAND 


Cleveland automobile dealers dur- 
ing the past week have been spend- 
ing considerable time at the Na- 
tional Air Races, which closed with 
a grand flourish Labor Day. Last 
vear the dealers had a day set apart 
for them and they attended in a 
group. Both this year and last they 
furnished some of their finest and 
latest models as official cars for 
use on the flying field, providing 
frequent opportunity for attracting 
attention in front of the crowded 


stands. 
7 a > 


Conspicuous at the air races was 
Charles E. Thompson, president of 
Thompson Products, Inc., 


facturer of valves and automotive | 


parts. As donor of the Thompson 


HOFFMAN PROTESTS U. S. 
DRY FORCE IN USE OF 
SEIZED N. J. PLATES 


Trenton, N. J., Sept. 12.—Motor 
Vehicle Commissioner Hoffman has 
lodged a _ vigorous protest with 
Deputy Prohibition Administrator 
Tutt against the practice of per- 
mitting prohibition agents to drive 
government cars bearing New Jer- 
sey registration plates taken from 
confiscated vehicles. Hoffman de- 
manded the practice be discontinuea 
at once as an unwarranted invasion 
by the Federal government of the 
police powers of the state. 

The dry unit frequently changes 
plates on its cars because the li- 
cense numbers on raiding automo- 
biles quickly become known to 
speakeasy lookouts, who pass along 
the information. 

Hoffman’s telegram to Tutt re- 
sulted from the arrest of Lawrence 
Stewart for a violation of the motor 
vehicle law. Stewart was operating 
a car owned by the government 
upon which he had attached plates 
taken from a confiscated car, the 
registration of which had been re- 
voked. He was convicted and fined 
$25 by Recorder William N. Haag 
of Keansburg. 

Hoffman told Tutt, upon advice 
of the attorney general, that title 
to registration plates remains in the 
state, and advised Tutt that the 
practice was not vnly illegal but 
dangerous. 





This went | 


manu- | 





——-~ er ee 


Trophy he has gained enduring 

fame. The Thompson Trophy race 

is the real speed event of the Na- 

{tional Air Races, the classic of thg 

{aviation industry. Mr. Thompson 

had a private box at the big show. 
% uy . 


; The  Pierce-Arrow Corporation, 
Carnegie Avenue and East 46th 
Street, which distributes cars all 


over northern Ohio, placed a Pierce- 
| Arrow 12, a five-passenger sedan, at 
| the disposal of United States Sen- 
etor Hiram Bingham during his at- 
tendance at the air races. Senator 
Bingham rated an official car as 
president of the National Aeronauti- 
cai Society the body that sanctions 
) the races, 


” * 7 


McDonnough Motors, distributor 
}of De Soto and Plymouth cars, 
‘furnished four De Sotos as official 
jcars at the air races. All were 
equipped with the new super balloon 
airwheels. One sedan was painted 
blue, another red. A convertible 
coupe was shown in white. A black 
standard sedan also was supplied. 
* * * 

R. J. Schmunk, president of the 
R. J. Schmunk Company, always has 
had a knack for getting good pub- 
licity for his Hudson and Essex cars, 
for which he is the northern Ohio 
distributor. Every one in town 
knows “Jimmy” Lanyon, publicity 
director of the National Air Races, 
Mr. Shmunk, perhaps feeling that 
he would get the very best of pub- 
licity through a publicity man, 
placed at Jimmy Lanyon’s personal 
disposal! for the period of the races 
a new Essex Terraplane convertible 
coupe finished in opalescent black, 
and of course with the official de- 
sien of the National Air Races upon 
the doors and in neat lettering 
above, the designation “press car.” 
Local editors were glad to use pic- 
tures of the car with Lanyon at the 
wheel. 


| COMING EVENTS | 








SEPTEMBER 
| 10-17—Cleveland, 0. Society of Automo- 
tive Engineers, production meet- 
ing in connection with Machine 
Tool Show 
10-17—Cleveland, O Nationai Machine 
Too] Show 


12-17—Cleveland. Machine Shop Practice 
Meeting. A. S. M. E 

14-16—Atlantic City. National Petroleum 
Association Meeting, Hotel Traynor. 

15-17—Atlantic City, N. J. American Trade 
Association Executives’ Annual Meet- 
ing 

19-20—Harrisburg, Pa. Pennsyivania Autoe 
motive Association Convention 

27-28—Chicago. National Association Motor 
Bus Operators. 

27-28—Chicago. American Electric Railway 
Association Meeting, Hote] Stevens. 

| 30-Oct, 1—Dallas, Tex. American Institute 

| Mining and Metallurgical Engineers 

Petroleum Diyision 

OCTOBER 


%—Buffalo, N. ¥. Society of Auctomo- 
tive Engineers’ Production Meeting 
| 4- 7—Buffalo, N. ¥. Nationa! Metal Con- 
gress. Sponsored by American 5So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 
4. 7—Washington, D. C. National Safety 
Council Meeting 
i—Buffalo, N. ¥Y. Nationa! Metai Ex- 
position, 174th Regiment Armory. 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 
%- %—Buffalo, N. Y¥. Nationa! fron and 
Steel Meeting. 
4- 6—Toronto. Transportation Meeting, 
S. A. E., Royal York Hotei 
6-16—Paris, France. Passenger Car Show. 
10-14—Atlantic City, N. J. American: Gas 
Association. 
13-22—London, England. Olympia Show 
17-22—Atlantic City, N. J. Natione! Hard- 
ware Association, Accessories Branch 
NOVEMBER 
11-19—Glasgow, Scotland. Motor Show 
14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association 
15-17—Houston, Tex. American Petroleum 
Institute Meeting. 
1%-Dec. 4—Paris. Aeronautica! Show 
DECEMBER 


2- 4—Detroit. National Standard Parts 
Association Convention 
5—New Orleans, La. Association of 
Asphalt Paving Technicologists. 
5- 9—New York. Annual Meeting A. §. 
M. E 





% 


5-10—New York. Power and Mechanica) 
Engineering Exposition. 

5-10—Detroit. Third Annual Joint lrade 
Show. National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association Conven- 
tion Hall 

JANUARY 

7-14—New York City. Nationa: Automo- 

bile Show, Grand Centra! Palace. 


| 16-23—Detroit. Highway and Building 
Congress 
| %8-Feb. 4—Chicago. Nationa! Automobile 
| Show, Coliseum 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemica] Ex- 
position, Grand Centra) Palace 
APRIL 


| 20-21—Cleveland, 0. Wationa! 
, Association. 


Petroleum 
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By V. W. WHITMER 


Metallurgist, Republic Steel Corp. 
Stainless steels are particularly 


well adapted to spot welding, due | 


to their clean surface, freedom from 
any oxide or scale, and because of 
the absence of any coating, such 


as zinc or lead, as on galvanized or | 


terne plate stock. 

Spot welding, in principle, is 
nothing more than holding two 
sheets in close contact between two 
copper electrodes about an inch or 
so in diameter, with the contact 
ends tapered to about one-eighth of 


an inch in diameter, and passing a | 


current low in voltage but high in 
amperage through the circuit for a 
Short period. Fusion immediately 
takes place between the two sheets, 
while the excess heat is rapidly car- 


ried away from the outside surfaces | 


by the water-cooled electrodes. The 
low voltage, about two to four volts, 
is obtained from a step-down trans- 
former, wound in sections, each be- 
ing connected with a stop on a 
totary control switch by which the 
current or heat can be increased or 
decreased by turning up or down, 
respectively. 

While the total heat applied will 
be determined by the rotary adjust- 
ment, the area of the electrode 
points should be maintained as near 
constant as possible. Any increase 
in area will tend to reduce the heat 
per unit area, resulting in an im- 
properly or poorly fused joint. A 
decrease in area will 
unit heat and will usually burn a 
hole entirely or partly through the 
Sheet to be welded, other factors 
remaining constant. 

The pressure exerted by the elec- 
trodes is generally produced by the 
compression of helical springs and 
can be adjusted by a lock nut on a 
shaft through the center of the 
spring. Variable pressures will also 
affect the quality of the weld. Too 
much pressure will reduce the re- 
sistance of the joint and hence tend 
to decrease the heat generated. The 
pressure generally determines the 
amount of up-set displacement 
directly following the fusing period, 
producing an indentation on 
side of the sheets welded. 

In addition to these variables, the 
time of current flow is of great im- 
portance. Too long a period gives 
the same result as too much heat. 
Too short « contact will produce no 
weld. 

It is evident, therefore, that spot 
welding depends on the following 
four variabies: 


1. Current (‘controlled by rotary 
switch). 
2. Diameter of electrode contact 
points. | 
3. Pressure (‘controlled by spring 


Or pneumatic pressure). 


4. Length of time the current is, 


allowed to flow. 

While it would not be impossible 
to determine an adjustment of each 
of these with respect to the other 
for each gauge to be welded, as in 
the case of automatic machines, 


where time and pressure are accu- | 


rately controlled by motor-driven 
cams and the current set by hand, 
it would be next to impossible to de- 
termine same for manual operation, 
due to the personal element. 
thermore, such adjustment would be 
necessary for each individual ma- 
chine. This makes it impossible to 
set up any specific procedure to fol- | 
low for this class of work. However, 
stainless steel, such as Enduro, in 
general will require less heat than | 
the same gauge in common Steel, 
due to its lower heat conductivity | 
(tending to concentrate it in one 
spot), its lower melting point and 
better contact due to a scale-free 
surface. Consequently, if an oper- 
ator is producing good work on, say, 
20-gauge black steel, he could, in 
general, change to the same gauge 
stainless by either dropping the | 
switch one point or reducing the | 
time slightly, or both. More defi- 
nite instructions cannot be given, | 
but the exact procedure must be 
worked out individually, balancing | 
one variable against the other until 
the desirade result is obtained. 

If both electrodes are of the same 
diameter, a depression will occur on 
both sides, which, while not seriqus 
on the pickle finishes, may be cb- 


Fur- | 





jectionable on the polished surfaces. 
| This can be reduced by using a cop- 
per block about one-half-inch thick 


|electrodes and polished side, thus 
| putting the major depression on the 
| lower side. An aluminum block one- 
eighth to one-quarter inch works 
even better, but, due to its lower 
| melting point, will tend to pit if a 
slight arc is drawn. 
will reduce the depression but will 
not eliminate it entirely, as it is due 
to shrinkage of the molten metal in 
the center, 
| both surfaces. 


The indentation re- 
maining, if the work is to be pol- 
ished, will have to be ground out 
with a co..on wheel set up with glue 
and abrasive. (Use about eighty 
| grit or finer.) 


steel it is advisable to place the 
welds at the least conspicuous posi- 
tions, as often it is difficult to re- 
| finish the welds and have the same 





and two inches square between the | 


This procedure | 


and hence pulls from | 


} color if the whole piece is not re 
| finished. 
| Spot welding, like any other type 
of welding requiring high tempera- 
ture, will form an oxide on the sur- 
face which will be blue in color. If 
this is exposed to the weather or 
moist conditions, it will 
change to a brown color resembling 
rust. This, however, is only a sur- 
face condition, affecting 
| inal oxide only. If such welds are 
to be exposed 


acid as in pickling in the case of 
No. 1 finish sheet, or ground and 
polished if No. 4 or higher finishes 
are employed. 


T. W. WICKENDEN TALKS 

Newark, N. J., Sept. 12.—New Jer- 
j}sey Chapter, American Society for | 
Steel Treating, heard Thomas H | 
Wickenden, head of the 


research | 


slowly | 


the orig- | 


to the atmosphere. | 
they should be cleaned either with | 


Production - - Engineering -- Factory 


RIMAC HEXSET 











;close quarters on cylinder-head 
| studs, spring bolts, tie-rods, etc., the 
hex dies can be used with an end 
wrench or socket wrench. Included 
in the set is a tap and die for %- 
inch pipe thread, commonly used in 
work on gas and oil lines. The T- 
handle tap wrench is described as 
being unusually study and _ is 
recommended for motor work as it 
provides clearance when used 
among projecting studs and shafts. 


RADIATOR FLUSH 


Producers, Ltd., Chicago, is plac- 
ing on the market & new radiator 
flush, wich is designed not only to 
prevent clogging 


remove but to 


Rinck-Mcllwaine, Inc., New York, | material. This product is made in 
is offering a new Hexset of taps and | (ablet form, which is dropped in the 


and development department of the| ies. This multi-purpose tool takes | radiator and allowed to remain for 


| International Nickel 


a dinner in the club and showing | 
of a motion picture, “Building New| 
York’s Newest Subway.” 


Company,|the form of a screw plate combin- 
When welding polished stainless|speak on “Alloy Steel” at the Elks | ing several advantages. All dies are | then drained, removing all accumu- 
Club. The speech was preceded by/ one-inch hex outside diameter, de- 
signed to fit quickly and easily into | 
the hex stock. 
Where there is interference inj|and Prolite tablets are added. 


forty-eight hours. The radiator is 
| lations. 
After this removal of foreign mat- 


‘ter by flushing, the radiator is filled 








WHAT PROTECTION HAVE YOU 
IN YOUR PRESENT FRANCHISE? 





increase the | 


—  AUPMOBILE 


created its new selling agreement expressly for 1932 


tion — not dictation. 


conditions ..... Designed it to offer the maximum of 
protection at a time when all dealers need factory coopera- 


It is a substantial, workable agree- 


ment.....Termed by motor-wise experts “The fairest 


| franchise in the automotive industry.” Whole-heartedly 


championing the cause of the earnest, aggressive dealer. 


quotas; 


1. Elimination of distributor and dealer car 


2. Written factory notice of price changes; 


3. Retroactive price changes on all new and un- 


used current models: 


4. Repurchase by the factory of new parts in stock 


ou 


is cancelled; 


12 months or less if contract is cancelled; 
. Elimination of fleet agreements; 


- Repurchase of all unused new models if contract 


THESE IMPORTANT FEATURES ARE 


Today no dealer can afford to 


lation; 


INCLUDED: 
7. Five year contract period; 


8. Replacement of defective parts by factory which 
pays one-half of the flat rate charge for instal- 


9. Crediting at any time of surplus unused parte 


in stock not more than one year; 


10. Non-cancellation of dealer contract by distrib- 


utor without factory approval; 


11. Factory participation in highway junking plan. 


remain in business unless 


the franchise under which he operates offers these fair- 


minded policies. 


Hupmobile will gladly discuss with you the provisions of 


its sales agreement, and demonstrate how its provisions 


will improve your own business. 


HUPP MOTOR CAR CORPORATION 


DETROIT . =. 


“WE BELIEVE 


HUPMOBILE To BE 


THE 


BEST 


CAR OF 


MICHIGAN 


its 


CLASS 


IN THE WORLD‘* 
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OFFICE EQUIPMENT GAIN 

New York, Sept. 12—The office 
equipment industry, to which he 
pointed as one of the foremost | 


barometers of business conditions, 
has shown a marked improvement 
during the past three weeks, Frank 
E. Tupper, managing director, said 
yesterday in announcing the twenty- 
ninth annual National Business 
Show, to take place at Grand Cen-| 
tral Palace during the week of Oc- | 
tober 17. 

Manufacturers and retailers of 
office equipment and supplies, said 
Mr. Tupper, are increasing their 
stocks in anticipation of a seasonal 
spurt in their business volume, 
although man? have reported pros- 
pects for sustained improvement. 
Mr, Tupper attributed these pros- 
pects to the need for replacement 
equipment by firms which had cur- 
tailed buying during the past two | 
years, and the new and refined ap- 
paratus which many of the equip- | 
ment manufacturers have developed 
in the past year. 


OPEN UNIT AFTER TWO YEARS 

Fall River, Mass., Sept. 12.— 
Carding machinery was started in | 
the East Warren unit of the Berk- | 
shire Fine Spinning Associates Com- 
pany this morning and as condi-/ 








THIS IS THE FIRST TIME THAT TWO .MONTHS’ 


On the Other Hand 





tions warrant, more machinery will 
be started in the plant. The mill 
has been closed for over two years 
and all stock in process was run off 
at the time of closing. 

The American Printing Company 


has speeded up production during | 


the past week by increasing the 
number of printing machines on 
night work from eighteen to twenty- 
four, 
REPORT GOOD ORDERS 

Utica, N. Y., Sept. 12—Three of 
Utica’s largest textile concerns to- 
day gave optimistic business reports 
and stated conditions in their fac- 
tories were the best in many months, 

Orders are coming in more rapidly 
than in any previous period for some 
time, Ralph Jones said at the Utica 
Knitting Company. At the Walnott 
Knitting Company, Michael Wald 
reported the mills are working both 
day and night with orders enough 
to keep going for some time. 





At the McLoughlin Textile Corpo- | 


ration Michael Buckley said that 
the last quarter in 1932 would be 
the best quarter. 

“We have more orders now than 
we have had in a long time and 
every reason to be optimistic,” he 
said. “We have just one complaint 
to make. The persons who are 


ordering are so anxious for the 
goods that they set a date of de- 
livery that is earlier than is reason- 
able to expect.” 

The recent cold snap and the bet- 
ter tone of business throughout the 
country were given as reasons for 
the upturn here. 


ADDS MORE WORKERS 
Providence, R, I., Sept. 12.—Peace- 
|dale Mills have increased their 
working force by about 200 persons 


|during the past two weeks. Reuben 
B. Eaton, manager, said yesterday. 
The mill is almost at full capacity 
now, he said, there being 600 at work. 
Capacity is 630. Part of the mill 
also is running on a night shift. 

Up to two weeks ago, Mr, Eaton 
said, the mill was employing about 
400. An influx of orders was respon- 
sible for the increased working 
force. Mr. Eaton said the mill prob- 
ably would run on its present ca- 
pacity into the middle of October. 
It was impossible, he said, to pre- 
dict how much longer it would be 
possible to operat at that level, 


BOOSTS POWER OUTPUT 

Boston, Mass., Sept. 12.—Resump- 
tion of industrial activity in the 
textile centers of the Blackstone Val- 
ley has converted the aggregate pow- 
er output of the constituent com- 
panies of Eastern Utilities Asso- 
ciates from a substantial decrease 











put of these companies for the week 
ended September 4 was greater than 
the corresponding week of 1931 by 
0.66 per cent. This compares with 
a decrease of 10.4 per cent. for like 
period for the entire country as of 
September 3, It is the first week 
since early in February, 1932, that 
the output of Eastern Utilities Asso- 
ciation has been in excess of the 
corresponding period of 1931. No 
longer ago than the week ended 
July 17 the output was 21 per cent. 
below 1931, 


HOSIERY MILLS MORE ACTIVE 
Philadelphia, Sept, 12.—Improve- 


ment in the hosiery manufacturing | 


industry in this city was announced | 
today by the research bureau of | 
the Philadelphia Chamber of Com- 
merce in its weekly survey of busi- 
ness conditions. Six companies, the 
survey said, had stepped up their 
working house to full time, and 50 
per cent. of all union hosiery work- 
ers were employed. 


REOPEN ADAMS PLANT 


Macon, Ga., Sept. 12—Under new 
supervision and employing approxi- 
mately 200 operatives, the Adams 
Duck Mill, idle for fourteen months, 
will resume work this week. Since 
September 5 machinists and labor- 
ers have been at work conditioning 
the mill and cleaning machinery. 

An entirely new staff will be em- 


as compared with a year ago, to a! ployed as the mill returns to opera- 


slight increase. 


Electric energy out- tion. 


W. B. Smith, president of 


REGISTRATION FIGURES BY MAKES 


the Washington Manufacturing 
Company of Tennille, Ga., will be 
in charge of production. He will 
maintain an office here, dividing 
his time between Macon and Ten- 
nile. The Washington Manufac- 
turing Company will continue full- 
time operation, making army duck, 
Mr. Smith said. T. A. Shaw & Co. 
of Chicago, which bought the textile 
manufacturing plant two years ago 
from Jennings Adams, will have 
charge of marketing the output. 

Seven hundred bales of cotton 
| have been shipped in for the manu- 
facture of flat duck cloth. The 
mill is expected to turn out between 
40,000 and 50,000 pounds of flat duck 
per week. 





‘TIRE PRICE ADVANCE 
OF 11% PLANNED BY 
LEADING MAKERS 


(Continued from Page 1) 


themselves in position to advance 
tire prices in all their stores on 
short notice, but ‘sk no action 
pending definite developments in 
the tire industry. Up to the week- 
end neither company had sent out 
price increase notices to its stores. 
Company officials, Saturday, de- 
clined to comment on their next 
move until they had received direct 
advices on the action taken by tire 
manufacturers. 
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Mississippi 
Nebraska 





Minnesota 
Montana 


Michigan 
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SPLITDORF SALE SEE Ete emten™Same |G. M. HAS 364,401 [DETROIT BOOSTERS NO. 19 | CHEVROLET CLOSES 
APPROVED BY COURT wstai'ireat'ncscr corporacion) STOCKHOLDERS; GAIN. | "Shh "PPE JANESVILLE PLANT: 
(Continued from Page 1) to tne we ot wera wademark| 5,355 IN QUARTER smcwew cum ci oeaor, sors, SAYS TAX TOO HIGH 


design for use on radio apparatus. ae j 
offered for the assets was inade- | Som trademark, ccludinn al the lentertained the Michigan jobbers er 




































quate and contended he ee se hyphenated work “virbro-power” in| (Continued from Page 1) at the Birmingham Golf Club, (Continued from Page 1) 
ac t in the c ; ‘ , ; ; 2 i ‘ . + 

ge testy = ened a o> aon black lettering, has been used by compare with 17,556 and 341,490, | Birmingh am, Mich., on August 31.| once it would cost us an unneces« 

Lo 2 : | this company on radio receiving sets | respectively, for the second quarter The entertainment consisted Of | sarily high sum to continue manus 
Seen tne, Ens CONES NOS ene jour speakers since June 7, it} of this year. | the usual eighteen holes of gulf and facturing operations in the state 
Special Master George B. Astley tO| claims. Application for a patent © ; — ode nkitian 4 See eee a erie Te . oo wyerras 
inquire into the adequacy of the! covering this design was made on The number of stockholders for|the nineteenth hole of entertain- {We have withdrawn all company 

é é er s desig yas ade the . arte ar we - : 

a ihe . ae mnded g the third quarter of each year since | ment. together with a dinner. operations from the state except for 
price offered. Astley recommende July 16. | 1917 follows: ; rg oe Sian aad @ cama 
acceptance of the offer and the vice- | ; | — Third a ee - this a zs aeoeee a Ss a — ana & parts, Gis 

i ; | rt. | 8 ? aye } ked | tr 1g Warehouse. 
chancellor found the price was bet- Year Quart. Year Quart. | SUPpiiec 1€ players with smoKkec 1 , 
: TAX PROPOSED ON }1917 , 2,669 1925 68,118 | glass to watch the eclipse, which Chevrolet, Mr. Knudsen says, took 






, > aine ’ ordi- ‘ se | 4 a 
ce Meaaetion —— | LABOR-SAVING UNITS aan ee 3’ san eet artes | Was the excuse used by many for} similar action some years ago at 
; . | eer 2 57,1! 







; - - See. 05108 31,029 192 ... 71,682 | the poor scores ‘ned or ; Tex *he i ‘a- 
The court found also that 80 per = “a ‘ io 1920 $1,029 1928 ceevee 71,682 _ boot Ores turnec in Fort Worth, Tex., when high intra 
cent. of the bondholders and most Stamford, Conn., Sept. ——A tax saee ote? * Soe | samme eees Saas Golf score prizes were as follows: | state carrier rates placed a premium 
; Ss ¢ st | ee ae nee, gee TNE pees cee 331 | 1930 ...... 249,175 | ; 
of the stockholders in the older con- | °" .SVe"Y Piece of so-called “labor | 1993 [°!!°'"! 68/281 1931 ‘| 993/714 | Bill Burdick, first; Herfb Nigg, sec- |on doing business there. 
s | Saving” machinery as a compensa- | 1924 69,428 | 1932 ........°364,401 | ond, and Tom Newell, third. Paul; The company now maintains as- 







cern favored dissolution and sale of 
the assets to Edison-Splitdorf. He 





: “no ti ’ dicnlaced| *Preferred ‘stockholders of record July 5/| gielaf , ¢ “ 7 lay | co . : ‘ ain ol 
| tion to the “patient poor” displaced ik eeu Shoes a reseed | Sielaff won a book on “How to Play | sembly plants at eight points in the 










































: . .- |by it, was proposed to the Connecti- | august 13 Goif” as a result of turning in the| United States, and cars built at 
pointed out that en & fl |cut Federation of Labor convention | ——— cane highest score among the jobbers | Janesville will be assembled at Flint, 
son, Inc., which has managed Sp ~ lat its final session here by C. J.| EISLER ELECTRIC CORP. present. St. Louis and Kansas City for ship- 
dort Electrical a number of vvaim | Danaher of Meriden, attorney for MARKETS NEW PRODUCT Booster and manufacturer prizes|ment into the territory formerly 
_ offered a pay 7 og honk sid. | the organization. Newark, N. J., Sept. 12—The Eis- | were as follows: H. B. Smith, first; | served by this plant. The total na- 
of any creditors except bondhoki-| such a tax, worked out on a slid- ler Electric Corporation of 760-772|W. G. Hinnau, second; Dave Rod- | tional employment of the company 


ers | ing scale, according to the number : gers, third, and Ralpt Sandt was pre- | w » affected exce j 

The vice-chancellor ruled there | ft wen displaced o each machine, | South 13th St., specialists in the | centeg with a book on “How to Play Wat aaiel of nade " 
was no reason why the majority of | he claimed, would provide an equa- | ™anufacturing of machinery used in | Gojy» for turning in a thirty-six- ceaetines ; 
those interested should be deprived | ple distribution of the profits now|the production of radio tubes anc | hole score and only playing eighteen BUYS LARGE FOUNDRY 
of anticipated profits from a plan | enjoyed by inventors. Used in co-| incandescent lamps, has broadened | holes Watertown, N. Y., Sept. 12.—Mar- 
approved by them. He ruled the| ordination with the five-day week | its line, which consists of over 250} H. N. (Herb) Nigg of the Piston} 4.1 
trustees should sell such stock as|and six-hour day advocated by the | items, and now includes spot weld-|Service Company, Detroit, and|_ - 
would have been issued to Moore | convention, he said, it would assist | ing machines, which are sold under| chairman of the N. S. P. A. Job-| 
in the transaction and pay him the|in putting to work many thousands| the trade name of “Speed Spct | bers, divisional committee, acted as, chine Works, 208-214 Mill St., con- 
proceeds. He declared that costs | of men, besides furnishing funds to} Welders.” These machines have been |spokesman for the jobber guesis|ducted by the late George Lance 
and counsel fee shall be levied | provide for those who could not be! received with unusual interest by | at dinner, expressing their appre- | for thirty-seven years, and will op- 
against Moore ' placed. lamp manufacturers. ciation for the outing. erate same 


Graham has purchased the 
George A. Lance Foundry and Ma- 














APPEARED, DUE TO THE DELAY IN RECEIVING THE REGISTRATION REPORT FOR THE STATE OF GEORGIA 


TWO MONTHS OF 1932 BY MAKES AND STATES 

















































| | | 

Eloise le | 3 | ¢/tlel? Yr | |, | | 

z $ | 3 a lael|¢s ¢ a\|a =s|4 ¢ | |siq 5 » i @ 
Make of Truck | , | € | © | § | & | —& | ® E | tate eg; 8 | ¢ |: . eit 2/fls Totals 

= Si « a. ° s ¢ #igi¢dié¢ - £/i/eild@ie« E | € = > | g ae 

z - esis | S | é | Bleai/zi£is |/flet2 |EIEISIBSBIE!] BI: 2 |e | k 

Zz zi Zz 2 |i it aii & etl¢git ¢ mm | & | @ wD = | &» | wm | > | we |] => | B&B ie i @ 
Autocar ‘(| a . ee 16/ oe a eee . . +. | | | ©. on 
Brockway-Ind’na |” a a a ee ee | ee ee fe | he ef Se |" 752 
Chevrolet | | 15, 59 353, 72, 851) 266) 24) 454) 177, 56) 697, 38 138] 42; 128, 710, 40° 42] 386 142] 91, 268 54, 72;  ~+«10,898 
Diamond-T ie et ee Oe ee Oe ee ee ee ee ee ee ee ee ee eee | a. 10 4 348 
Dodge | +3 +6 #72 °&«25) 179 18 4| 48; 23; +13; +127) +12) ~7f 9 16; 29) 4] =} 80} Ss 3y 22} 8} 13} sé 
Federal £| || 8 el ee ee ee ee | Ue ee ee en ee. a | Ct‘ 
Ford ) 8 48 344 53 902) 18 24] 505 120 85) 698 39; 88) 23) 110 472 58 38 261 181{ 87 181 72' ~*74 9.841 
G. Mo. Cc. ; 2 #4 «42; #«+t 107) «+21; 1, 45) 5, 11) +68j 10) 7] 82 2 255 ««s}—~Ssié‘a#]«Cté‘éilYSC«dSYCC‘édCiCti“‘élw;:CS™CD 17; ~—«*21.006 
International } 2 &«498, 88 i; 263; 25 o7] 116; 26; 18 220) ~°+# 9 3| 23; 26 159 14) 15{ 44, —25| 19) 58). 3} 8S 
LaFrance Repbe | =™l 4 #4324 YY fF oy ee ee dT UL a 
— i. 1 18) ~=—|~Stsé« Re ee 1 a ee ee ee ee ee ee a a _3|_—:210 
Pierce-Arrow [| || 3) a. en ee ee 8B 
— rey fh 4a06hUCUNlCUCB 2| 30 3] |_—séi x UTC CULO HB 
Sterling | | 2 ae fe oe dU ee Be ek s ; a ee 
Stewart | 1. uN W  f Sa | 13 38 mew in yO ee 139 
Studebaker | YT 8 | wm i} 3) am FF} «84 CCU] ay 8} 1 13} | ij 1 13 ay 1 350 
White | Wi 2 3/102 3 #+| #8 #2 25 i, 12 ft 2 ee a 
Wiliys-Overland | | 1 4 13 — | -_ 2 as =-.6hUm.C.hCUD 2 1 2 2 1 ] 8 ft 243 
ee he ‘fed 8 16 8 37 2 5 7917 





5 
Miscellaneous | - 45, | 206) 9 _|__40 2; +4, ~~ ~+#«80 3 __ 4] a as 
State Totals | 32) 139 1128 148 3007 534; 85] 1339) 374) 199) 2173; 119! 253] 110) 333, 1466 131 108 794 430] 256 644 179) 199 29,289 


MAKES AND STATES 


“TWO MONTHS OF 1931 BY 






































































































































£ £ $ £ = * ‘ $ o 

Siar eis e si/S/eiig simi s S 
¢ z % “ = = E 2 4 5 = 5 gia 2 is Z = Totals 

Make of Truck £ © : eS o a z. pa 2 + % ei 4 £ 5 é 3 

a = ~ = = « s 3 o a £ § ‘Se % a x 3 

eT eT eT eg] st Ss x siaeaiesisi|8 an z 

z z Zz Zz z Zz ° Pa 4 w ow | | - = = = | a 
Autocar | | } 27 | 230 1 | 4| | 2} 36 ae OR eee ee ee a ee ee ee ee 400 
‘Brockw’y-Indiana| | a he oe dh Ld a mL le. le ee | ll Ue LS ee ee 261 
Chevrolet. ‘| 30) 59 510/132) 975, 404, 67| ~—+581| 271, —+147| —702|—=«50|_ «266 | 150, 165; 882; 77, 39/555, 189] 158|_ 421) 50) 49] 15,023 
Diamond-T sh Ue en ee ee ae 302 
Dodze ————|__ 8 5] 129; 6, 247; 48; 11] 92; 49) gj 213{ aij wz] Cf] 746, —«-29] 37) 32,10) 10 2,307 
Ess ae | 7 | 3 ] {I _— Te | | 2 | Ys ee. rs 36 
eS ee ee ees ee rap SCT 36 
Fas. x «| . -—.. 4 a... = Se hs a i ae ee ed ~~ 67 
Federal — <2 ae a ee a ee es ee ae 
Ford "1 “45| 88/1065; 143) 1529; 323, —«70|~—«955|_—«-289| —«301/-:1333| 115/228 | 122; 198) 1062) 104) 63) 502, 469| 203/475) 90)_—12|_ 22,176 
Gua ~f | i oS) of 10] a 37 @ 13) 61 aT 8] 8y) hl af 88 i 8 28} 23] at} SSC 
International ‘| | 6, 99, 1%) 183; 29, 34] 100, —38]_—17|_—53j |S] B1f 17) 220) 17) 18) 87|_— 35] SC 2,692 
‘Mack | a ; 89) | r [9 3s of ey | ;SC*é*SS| 1| [6 _—‘10| 7 1| a 410 
Paige Poe ke ee eed a ee 47 
Relay a So ee Se ee ee ee ed "| a Rs ee ek Al 
Reo ; a 3) so) 5} @ ©6232 |__19 4) 4j__—=«83| | 2], 6 2 oo 8 i 3 sf 3 8 534 
Republic | | ; 2 | | | | 3] | 4 | | Pre | Y 3 | | | | | 40 
Rugby fe [eT ee ee ee ee oe ee ee 62 
‘Sterling aot [14] ; 20 l | 3 2j_(i7 | | | l | l 1] l 7) | 3 109 
‘Stewart | { 2 9 ; 68 [38 St a eet ee See ee ee 2 ee ee rsd 169 
Studebaker | 1) 3|~~SCOSSSC=iaStCiSSCS*«S [4 4] 12) 37 Gf 2] 13] io ~68 5]? 4, 19] —Si| Ss 3 rT ‘Al 
Whippet <n SS ; 3 l | 7 | | 7. ys | 1 2| 1 | | 61 
White | 24 #42) 4) | 64 3| | 30 1| 9] 29) i] 2 i | 2; 11) 3| } a 8} 3 1| 3} 1| 426 
Willys anon | 4| 1; 13) 4 1] 24; 1| | 21) 1 | 4 1| 6 l 2 2) 3| 6| 7 | | 2338 
Rs i RE che Rl Be Ace eee 
Miscellaneous _| | l 3; 20 1/11) ~~—~8a9 
Totals | 90] 175| 2186] 316] 3835, 833] 187] 2001) 695) 549) 2807) 222; 552] 418] 447| 2417| 239; 135|_1215| 870] ~—467|_1106| 170) __—212) 47,889 





8 AUTOMOTIVE DAILY NEWS, TUESDAY, SEPTEMBER 13, 1932 


Greatest Selling Opportunity in the 
Transportation Field 


Makers of Vehicles, Parts, U nits, Accessories, Tires, Fuel, etc. 


Transportation Meeting S. A. E. 
Toronto, October 4, 5, 6 


Leading engineers, sales managers and other 
executives in the truck and bus fields, together 
with transportation men of note, will attend the 
S. A. E. Transportation meeting of the S. A. E. 
Copies of Automotive Daily News will be deliv- 
ered to them at the meeting, and thousands of 
others who cannot be there will get copies de- 
livered by mail. 


Never was there such an opportunity for those 
in the truck and bus fields to reach executives 
of all classes, together with bus operators and 
fleet owners all over the country. 


Your advertising copy in one or more of the 
Transportation issues will come to the atten- 
tion of your prospects at the same time that 
they receive the news of the meeting, including 
the papers to be read, complete commercial car 
registrations and latest news of all other 
branches of the industry. 


Distribution of Issues of 


October 4, 5 and 6 Automotive Baily News 


Distribution of the three issues 52,000 copies 


sas ° - H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. Cc. 
In addition to the copies to be distributed at the meet- DETROIT OFFICE: Geo. M. Slocum, Manager 
ing each day to those in attendance, approximately Fisher Building, Detroit, Mich. ; 
8,000 additional copies per day will go by mail to fleet WESTERN OFFICE: Willard R. C M r 
owners, truck dealers and bus operators. The entire wie No Sibtene rom chicane, oot 
list of 25,000 names (Machol list) will be used for the : . 
mail distribution. 

Regular advertising rates apply 
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